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The process is as follows: 

• U.S. Bank receives an approved payment request from  
the client and automatically loads this request into  
Access® Online Payment Plus  

• Single-use accounts are assigned with approved  
payment amount limits, or existing supplier cardless  
“ghost” account limits are temporarily increased  

• Suppliers receive an automated e-mail notification  
to process the transaction along with remittance  
information for proper cash application 

• Payment Plus purchases are reconciled to processed  
U.S Bank Purchasing Card transactions within Access Online 

 
Innovative features make Payment Plus different 

Payment Plus has many features that differentiate it from other solutions. It complements traditional purchasing cards  
by allowing spend from other categories to be placed onto purchasing accounts. Payment Plus leverages Access Online. 
Specifically, all data is housed within Access Online thus facilitating integrated reporting and data analysis. Files are sent 
to Access Online, reconciliation occurs within Access Online and general ledger extracts are sent from Access Online. 
There is no need for a separate log-on or punch-out to another solution.  

Clients experience seamless integration of all transaction processes within Access Online including the temporary credit 
line increases, the assignment (in real-time) of single-use account numbers and the e-mail notifications. Suppliers also 
experience a complete, integrated process within a single system.  

Other solutions require separate software, log-ons or punch-outs to other websites. Plus, notifying suppliers can be a 
labor-intensive, manual process for the client buyer. With the U.S. Bank solution, these steps are automated and secure, 
giving clients time to focus on the deliverables that require their attention. The processes are easy and do not require  
extensive training. 
 
Buyer Considerations 

For optimum success, clients begin the process of integrating Payment Plus into their overall payment strategy by 
conducting an accounts payable (A/P) analysis. Based on the client’s A/P transactions and a good understanding of the 
client objectives, requirements and current procure-to-pay processes, U.S. Bank Business Consultants will help identify 
key spend categories and supplier candidates for Payment Plus. Factors such as control requirements, transaction sizes 
and supplier Visa® or MasterCard® acceptance will be considered.  

U.S. Bank will then present analysis findings as well as a comprehensive business case to gain appropriate approvals to 
begin the Payment Plus implementation project. We will also work directly with clients to prioritize selected suppliers 
and manage the implementation project. The chart on the next page highlights two of the key drivers when considering a 
payment solution, Transaction Size and Complexity/Control. Typically, the need for control will increase along with 
both the complexity and transaction size of the purchase. U.S. Bank offers payment solutions to meet all of our clients’ 
procure-to-payment needs. 
 






